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Verónica Damián Velázquez
44 years

EDUCATION

CUDEC
Bachelor’s Degree in Computer Administration (1991-1995)
Administration on Site Systems Specialization (1997-1998)
Certifications/Trainings
· Oracle Exadata / Presales
· Oracle Exalogic / Presales
· Oracle Exalytics / Appliance BI / Presales
· Oracle Supercluster / Presales
· Oracle EBS / Presales
· Oracle BRM / Presales
· Oracle Siebel / Presale
· Oracle Hyperion / BI / Presales
· Oracle Servicios administrados for Presales
WORK EXPERIENCE
2017-2018 HITTS Consulting 
Position: Sales Engineer
Functions: In charge of negotiations during the pre-sale stage to advanced services as Integrations for Oracle Solutions for Carso Group Retail & Telco sectors, elaboration of technical, service and commercial proposal.
2015-2017 Softteck Mexico 

Position: Sales Engineer

Functions: Person in charge to elaborate and negotiate during the pre-sale stage to advanced services as Integrations for Oracle Solutions, Retail & Telco sectors.
2011-2014  Oracle de Mexico   

Position: Sales Consultant

Functions: Person in charge to elaborate and negotiate during the pre-sale stage to advanced services as Integrations for hardware and software to Telecommuncations, Financials and Retail sectors.

The projects which were sale with my participations are below:

· Grupo Televisa: Advanced services for Engineering Systems, eBusiness Suite, Siebel, etc

· SKY: Anual advanced services for Engineering Systems and SPARC plataform, Data Bases, Siebel, etc.

· Cablevision: Anual advanced services for Engineered Systems y plataforma SPARC, Bases de datos.

· Cablemas: Anual advanced services for Engineered Systems y plataforma SPARC, Bases de datos.

· HSBC:  Advanced services for SPARC plataform.
· HP:  Advanced services for SPARC plataform.

2009-2011 Tata Consultancy Services  

Position: Presales Manager


Functions: Person in charge to coordinate, elaborate and negotiate during the pre-sale stage to IT services as Integration, Development and Business Consultancy to Bank, Financials, Insurance, Government and Retail sectors. The projects which were sale with my participations are below:

· Banamex: Warranty system/New Functionalities S456/Datoteca/General providers.

· Afore Banamex: Plataform Migration
· Aeroméxico: Implementation of the PO/APP Hosting

· BBVA Bancomer: Software
2007-2009 Tata Consultancy Services  

Position: Presales Consultant


Functions: Person in charge to coordinate, to elaborate and negotiate during the pre-sale stage the proposals of services of the lines of business like development and integration to expose Technical propose to corporative clients, such as:
· Nextel- Collections System
· Mabe – Foreign Trade system
· Activner – Financial systems Migration
· BBVA Banamex – CAM System

SKILLS
· Project management

· Good Negociator

· Customer Relationship expert

· Problem solver 

· Successful sales forecast

· CRM salesforce advanced knowledge

· Responsible, enthusiactic, professional and flexible
LANGUAGES:    Advanced English
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