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Jaime Salas Gutiérrez
 49 years

EDUCATION

· Escuela Superior de Ingeniería Mecánica y Eléctrica
 Electronics and Communications Engineer
Certifications/Trainings
· ITIL V3 Fundaments Certification 

· Cisco Certified Network Associate (CCNA) CSCO11127603.

· Huawei Certified Network Engineer (HCNE).

· 3Com Certified SMB Sales Professional.

· 3Com Certified Sales Professional.

WORK EXPERIENCE
2017-2018   NSC GLOBAL 
Position:  Solutions Consultant 
Functions: 
· Prepare and develop proposal´s and SOW´s for new opportunities.

· Interaction with Sales department to chase develop new opportunities.

· Working with different departments as Partner Management, Recruitment, OSS, etc. to create better quotes for our customers.

· Attending RFP’s presented by our customer´s.

· Attending International internal and external conferences.

2010-2017 ENLACE (TOTAL PLAY).    
Position: Project Manager
Functions: 
· Developing implementation plan.

· Presenting and working with customer fine tuning plan.

· Prepare, send and coordinate shipment of equipment to install.

· Review and work along with budget assigned to the project.

· Coordinate with providers or business partner the installation of equipment.

· Coordinate with Engineering department for design and apply configuration on CORE and last mille devices also CPE´s

· Coordinate with customer for test plan and releasing of project.

· Entering all documentation of project on Management Systems of Iusacell to get invoicing and monitoring.
Position: Pre-sales Engineer
Functions: 
· Designing Network Solution for Government Projects (LICITACIONES) and Private Market.

· Coordinate a team of Network`s Supplier Equipment providers. 

· Provide technical solutions to all projects offered by Sales Department (CARRIER, NETWORK and SECURITY).

2007-2010 PORTENTUM DE MEXICO
Position:   Product Manager
Functions:
· Developing plans to increase the sales of the brand.

· Work with the executive account to enroll the client into the 3Com programs.

· Provide small technical and commercial training.

· Increase the number of clients (Recruiting new channels).  

· Represent the distributor (Portenntum) to 3Com.
Position:   Product Manager
Functions:
· Assist sales department with technical presentations about principal products of our catalog.

· Work along partners with the design of some network solutions.

· Pre and Post Sales support. 
· Provide answers to any technical issues related to the following brands: 3Com, TP-Link, Geovision, Huawei.

· LAN and WAN Portenntum`s corporate support (Mexico branch).

SKILLS
· Focused on solutions
· Presales Activities 

· Self taught
· Troubleshooting 

· Leadership
· Team worker
· Great negotiation skills

	LANGUAGES:  

· Spanish – Native Proficiency

· English – Full professional 
proficiency
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